eer

F\er

|3t Doliar Fom
e Your Home Sae

AND STRATEGIES ON

FIOW TO MIAKE THE MIoST Valuable Ideas To Help You Get The Most Out Of Your Home Sale.

OF YOUR INVESTMENT

A Special Report Prepared By

WHEN YOU PREPARE TO . .
SELL YOUR HOME. READ Realtor* Paul SIEVIHg

THIS REPORT AND

MAXIMIZE YOUR RETURN Direct Ling; (530) 274-0906
ON INVESTMENT. o
Paul@PaulSieving.com

Paul Sieving

~Hnowledge plus Trust equals Resulls WWW.P&U'SieVing.Com




UREZIN
Fvery Last Dolar
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How To Maximize Your Return When You Sell Your Home,

I he “secret” to making top dollar when you sell your home isn’t really a secret at all—we’ve
been “revealing” it to our clients for years. But because it involves a lot of discipline and elbow
grease, many people decide to cut corners. And that’s when the price you could command begins to
drop.

Do not be one of those people. During my years in real estate, I've seen countless examples
where well-considered, well-placed investments of time and a little money have dramatically im-
proved the sales price and increased the speed in which a home has sold.

This report will show you how even minor home improvements can substantially improve the
value and marketability of your home. In today’s economy, there are no guarantees that you will
recoup what you spend to improve the value of your home—all the more reason it’s important to
pick the right investments.

But even when you don’t recoup all the money you invest to upgrade, many improvements can
give you an important edge over other homes on the market. And the failure to make some improve-
ments can leave you at a distinct disadvantage as buyers compare your home with the competition.
Believe me, I've seen it happen time and again.

Continued on next page



Spend time before you spend a dime

Unless your home is in mint condition or you're selling it as a “fixer-upper,” there’s probably a long list
of repair or remodeling projects to consider. These can range from relatively simple jobs, such as painting
a bathroom, to more complex room-addition or remodeling projects.

In considering any home improvement project, you need to ask yourself a
couple of questions: Why are you doing it? Is it work that really needs to be done—
a paint job or replacing a leaky roof? Or is it an amenity you’d like that you think
might appeal to a potential buyer—a hot tub or home office addition, for example.
Will it add value to your home, or have no impact at all? Or will it make your
home more difficult to sell?

Some  investments—Iike
painting and yard work—

involve relatively little cash
outlay and yet return many
times your cost.

Some investments—like painting and yard work—involve relatively little cash outlay and yet return many times
your cost. Other improvements that you think add value have no significant impact. Adding a swimming pool is a
good example. Besides the hassles of maintenance, a pool can reduce your home’s appeal among families with
small children because of safety concerns.

If there’s one piece of advice we would give every homeowner regardless of the circumstances, it’s this: Plan
first, then do. Careful planning on your part is a prerequisite to undertaking any home improvement project,
major or minor. In fact, the quickest way a “minor” project balloons into a major one is when you haven’t

thought things through in advance. I've seen more people get in over their heads because they didn’t think
things through before starting work.

Whether you hire someone or do the work yourself, expect to spend more
time and money than you initially anticipate. But by choosing well, you can ensure
that the work you do adds the greatest value at the lowest cost.

The quickest way a “minor”
project balloons into a

major one is when you
haven't thought things
through in advance.

Be methodical. Try breaking your list into “exterior” and “interior” projects,
then break it down further by room or outside area. Decide which projects you're
going to take on yourself and which will require outside help, and then do a rough
cost estimate for each job.

One rule of thumb to keep in mind is that if you do the work yourself, you'll probably recoup more than
what you pay out for some improvements. You can probably save anywhere from 10 to 30 percent by removing
hired labor from the equation. On the other hand, you might pay more for work done by professionals, but the
improvements can speed up the sale of your property.
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